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2 District Area Sales Manager Interview Questions And Answers

District Area Sales Manager Job Interview Preparation Guide.

Question # 1
Can you explain why you changed career paths In District Area Sales Manager?

Answer:-

Don't be thrown off by this question-just take a deep breath and explain to the hiring manager why you've made the career decisions In District Area Sales Manager
you have. More importantly, give afew examples of how your past experience is transferable to the new role. This doesn't have to be a direct connection; in fact, it's
often more impressive when a candidate can make seemingly irrelevant experience seem very relevant to therole.

Read More Answers.

Question # 2
How did you hear about the position In District Area Sales Manager?

Answer:-

Another seemingly innocuous interview question, thisis actually a perfect opportunity to stand out and show your passion for and connection to the company and for
job In District Area Sales Manager. For example, if you found out about the gig through a friend or professional contact, name drop that person, then share why you
were so excited about it. If you discovered the company through an event or article, share that. Even if you found the listing through a random job board, share what,
specifically, caught your eye about the role.

Read More Answers.

Question # 3
Tell me adifficult situation you have overcome in the workplace?

Answer:-

Conflict resolution, problem solving, communication and coping under pressure are transferable skills desired by many employers In District Area Sales Manager.
Answering this question right can help you demonstrate all of these traits.

* Use real-life examples from your previous roles that you are comfortable explaining

* Choose an example that demonstrates the role you played in resolving the situation clearly

* Remain professional at all times - you need to demonstrate that you can keep a cool head and know how to communicate with people

Read More Answers.

Question # 4
When were you most satisfied in your job In District Area Sales Manager?

Answer:-

I'm a people person. | was always happiest and most satisfied when | was interacting with community residents, making sure | was able to meet their needs and giving
them the best possible comfort in atough situation. It was my favorite part of the job, and it showed. Part of the reason I'm interested in thisjob isthat | know I'd have
even more interaction with the public, on an even more critical level.

Read More Answers.

Question #5
How did you handle meeting atight deadline In District Area Sales Manager?

Answer:-

Review every deadline you need to meet. Prioritize your projects by deadline and factor in how important each project is. Record your deadlines on adigital calendar
or spreadsheet.

Read More Answers.

Question # 6
Do you work well on ateam? How would you define teamwork?

Answer:-

| would define team work as getting the job done In District Area Sales Manager whether that meansiif | have to do more then the guy next to me as long as the work
gets finished.
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Read More Answers.

Question #7
Explain atime when you did not get along with your coworker?

Answer:-

| used to lock heads with a fellows. We disagreed over a lot of things - from the care of civilians to who got what shifts to how to speak with a victim's family. Our
persondlities just didn't mesh. After three months of arguing, | pulled her aside and asked her to lunch. At lunch, we talked about our differences and why we weren't
getting along. It turns out, it was all about communication. We communicated differently and once we knew that, we began to work well together. | really believe that
talking a problem through with someone can help solve any issue.

Read More Answers.

Question # 8
How do you handle your anger?

Answer:-
| don't get angry very easily but in the rare occasion that | do, | hold it in and act as though nothing is wrong.
Read More Answers.

Question #9
How would you be an asset to us In District Area Sales Manager?

Answer:-

Think again about the job specification and the skills needed for this role In District Area Sales Manager. Have a paragraph prepared highlighting how you will be
able to do the job and what you can bring to the team. It goes without saying that this paragraph should be positive.

Read More Answers.

Question # 10
If you have seven white socks and nine black socksin adrawer, how many socks do you have to pull out blindly in order to ensure that you have a matching pair?

Answer:-

if the first one is one color (say, white), and the second one is the other color (black), then the third one, no matter what the color, will make a matching pair.
(Sometimes you're not supposed to think that hard.)

Read More Answers.

Question # 11
What challenges are you looking for in this position?

Answer:-

A typical interview question to determine what you are looking for your in next job, and whether you would be a good fit for the position being hired for, is "What
challenges are you looking for in a position In District Area Sales Manager?' The best way to answer questions about the challenges you are seeking is to discuss
how you would like to be able to effectively utilize your skills and experience if you were hired for the job. You can also mention that you are motivated by
challenges, have the ability to effectively meet challenges, and have the flexibility and skills necessary to handle a challenging job. Y ou can continue by describing
specific examples of challenges you have met and goals you have achieved in the past.

Read More Answers.

Question # 12
What was the most difficult employee situation you found yourself In District Area Sales Manager? How did you overcome the problem?

Answer:-

One of employees was conflicting with other and colleague who was prove his was wrong hi denied and was invite union to defend him but we have prove his wrong
and | was facing disciplinary action.
Read More Answers.

Question # 13
Why do you feel you will excel at rhisjob?

Answer:-

This question presents an excellent opportunity for you to discuss your education, qualifications and personal traits. Y ou might say something like "I studied property
management as well as behavior during my college years and | have two years experiencein real estate.

| can gauge the homes or apartments in which clients will be interested based solely upon the needs of their families. Finally, my organizational skills will alow me
to schedule appointments or showings confidently and arrive for them punctually." This shows your interviewer that you have al of the skills necessary to become
successful not only for yourself, but also for your employer.

Read More Answers.

Question # 14
Do you have any question regarding thisjob In District Area Sales Manager?

Answer:-

Never ask Salary, perks, leave, place of posting, etc. regarded questions. Try to ask more about the company to show how early you can make a contribution to your
organization like. "Sir, with your kind permission | would like to know more about induction and developmental programs?' OR Sir, | would like to have my
feedback, so that | can analyze and improve my strengths and rectify my shortcomings.

Copyright © https://ww:. G obal Gui del i ne. COM Page 3/ 12


https://globalguideline.com/interviews
https://globalguideline.com/interview/questions/District_Area_Sales_Manager/85847
https://globalguideline.com/interview/question/Do_you_work_well_on_a_team_How_would_you_define_teamwork/53/85847
https://globalguideline.com/interview/question/Explain_a_time_when_you_did_not_get_along_with_your_coworker/54/85847
https://globalguideline.com/interview/question/How_do_you_handle_your_anger/59/85847
https://globalguideline.com/interview/question/How_would_you_be_an_asset_to_us__/64/85847
https://globalguideline.com/interview/question/If_you_have_seven_white_socks_and_nine_black_socks_in_a_drawer_how_many_socks_do_you_have_to_pull_ou/69/85847
https://globalguideline.com/interview/question/What_challenges_are_you_looking_for_in_this_position/77/85847
https://globalguideline.com/interview/question/What_was_the_most_difficult_employee_situation_you_found_yourself___How_did_you_overcome_the_problem/89/85847
https://globalguideline.com/interview/question/Why_do_you_feel_you_will_excel_at_rhis_job/95/85847
https://www.globalguideline.com

) District Area Sales Manager Interview Questions And Answers

Read More Answers.

Question # 15
Explain an occasion when you had to adapt in the face of a difficult situation?

Answer:-

One of the most useful interview tacticsis to remain positive about your work and achievements. This question lets the candidate draw on their own personal history
to show how they have been positive and successful in the face of difficulties. Choose a specific occasion to describe, rather than dealing with generic platitudes.

Read More Answers.

Question # 16
Explain me about atime when you reached a goal within atight deadline?

Answer:-

I work well under pressure to meet deadlines without jeopardizing the quality of my work. | have always worked in a fast pace environment where we are constantly
under pressure to achieve best results within atime frame.

Read More Answers.

Question # 17
Explain me about your experience working in thisfield In District Area Sales Manager?

Answer:-

| am dedicated, hardworking and great team player for the common goal of the company | work with. | am fast learner and quickly adopt to fast pace and dynamic
area. | am well organized, detail oriented and punctual person.

Read More Answers.

Question # 18
Tell me something about your family background?

Answer:-

First, ways feel proud while discussing about your family background. Just simple share the details with the things that how they influenced you to work in an
airlinefield.

Read More Answers.

Question # 19
What do you think is your greatest weakness?

Answer:-

Don't say anything that could eliminate you from consideration for the job. For instance, "I'm slow in adapting to change" is not awise answer, since changeis par for
the course in most work environments. Avoid calling attention to any weakness that's one of the critical qualities the hiring manager is looking for. And don't try the
old "I'm aworkaholic," or "I'm a perfectionist.

Read More Answers.

Question # 20
What is your biggest achievement?

Answer:-
Quality work to be is about doing work to the require or set standard, which is very important when it comes to warehouse operations.

Read More Answers.

Question # 21
What is your greatest weakness In District Area Sales Manager? What are you doing to improve it?

Answer:-

| believe my biggest weakness In District Area Sales Manager is wanting to help anyone | can help. What | mean is| am willing to take on task that are not my job. |
want to learn al | can. However, that has helped me get promoted or even asked to help in times of need in other department. | have been know as the "go to person"
when help is needed.

Read More Answers.

Question # 22
Give an example of atime you successfully worked In District Area Sales Manager on ateam?

Answer:-

On the whole | prefer to stick to doing what I'm told rather than setting myself up to fail by doing things off my own bat. But there was this one time when |
suggested to my boss at the pizza parlor that she try offering an 'all you can eat' deal to students to boost trade on Mondays. She thought it was an interesting idea but
nothing ever came of it.

Read More Answers.

Question # 23
What's your salary history?
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Answer:-

When you are interviewing for a new job, it is common practice for the company to ask you about your salary history. | typically want to know what the candidate's
base salary is, if they receive any bonus, the average bonus amount, and any additional compensation or perks, such as 500k matching, stock grants or stock options,
paid time off and how much they are required to pay towards their medical premiums.

Read More Answers.

Question # 24
What have you done to improve your skills over the past year In District Area Sales Manager?

Answer:-

You'll want to be prepare with some very specific examples of what you've done over the last year and what you're currently doing to improve your professional
knowledge and skill set aswell as anything else you're doing the shows self improvement.

Read More Answers.

Question # 25
What is your philosophy towards work?

Answer:-

Thisistypically a straightforward question that merits a straightforward answer. Do you have strong worth ethic? Will you do whatever it takes to make sure the job
gets done? Just say so in your response. Keep it short, direct and positive.

Read More Answers.

Question # 26
How do you believe you would benefit our organization?

Answer:-

Thisis a great question that provides you the opportunity to put your best foot forward, to tell the interviewer why he or she should consider hiring you for the job.
Make sure you're well prepared for this question as you won't likely get a second chance to really shine.

Read More Answers.

Question # 27
What is your dream job?

Answer:-

Thereis almost no good answer to this question, so don't be specific. If you tell the interviewer that the job you're applying for with his’her company is the perfect job
you may loose credibility if you don't sound believable (which you probably won't if you're not telling the truth.) If you give the interviewer some other job the
interviewer may get concerned that you'll get dissatisfied with the position if you're hired. Again, don't be specific. A good response could be, "A job where my work
ethic and abilities are recognized and | can make a meaningful difference to the organization.”

Read More Answers.

Question # 28
What position do you prefer on ateam working on a project?

Answer:-

Do not claim to be comfortable with a specific role if you in are in fact not comfortable with it. However, if you have no problem working in certain roles or
situations, be sure to discuss this with the interviewer.

Read More Answers.

Question # 29
Where do you see yourself in five years? Ten years?

Answer:-

Bad Answer: A generic or uninspired answer. Also, answers that show that this career/company is just atemporary stop for them.
Good answer: One that shows the candidate has thought about this question, has plans, and that those plans align with the job and a career path that is possible in the
company. Y ou want to see that this candidate is agood long term investment.

Read More Answers.

Question # 30
What can you offer us that someone else can not?

Answer:-

Bad Answer: Going negative - if the candidate starts trash talking other candidates, it's a sure sign of a bad attitude. Also, if they can't provide a solid answer, it may
show that they lack thorough knowledge of the skills the job requires, and an understanding of where they fit in.

Good answer: The candidate can name specific skills, ahilities or understandings they have that apply directly to the job that other candidates are unlikely to have, or
arein short supply.

Read More Answers.

Question # 31
Explain me what do you know about our company?

Answer:-
Bad Answer: They don't know much about the company. If a candidate is serious and enthusiastic, they should have done some basic research.
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Good answer: An answer that shows they've really done their homework and know what the company does, any important current events that involve the company,
and the work culture.

Read More Answers.

Question # 32
What is your desired salary In District Area Sales Manager?

Answer:-

Bad Answer: Candidates who are unable to answer the question, or give an answer that is far above market. Shows that they have not done research on the market
rate, or have unreasonabl e expectations.
Good answer: A number or range that falls within the market rate and matches their level of mastery of skills required to do the job.

Read More Answers.

Question # 33
Tell us something about yourself?

Answer:-

Bad Answer: Candidates who ramble on about themselves without regard for information that will actually help the interviewer make a decision, or candidates who
actually provide information showing they are unfit for the job.

Good answer: An answer that gives the interviewer a glimpse of the candidate's personality, without veering away from providing information that relates to the job.
Answers should be positive, and not generic.

Read More Answers.

Question # 34
Tell mewhy do you want thisjob In District Area Sales Manager?

Answer:-

Bad Answer: No solid answer, answers that don't align with what the job actually offers, or uninspired answers that show your position is just another of the many
jobsthey're applying for.

Good answer: The candidate has clear reasons for wanting the job that show enthusiasm for the work and the position, and knowledge about the company and job.

Read More Answers.

Question # 35
Top 13 Situationa Interview Questions In District Area Sales Manager:

Answer:-

Situational interviews In District Area Sales Manager are similar to behavioral interview questions - but they are focused on the future, and ask hypothetical
questions, whereas behavioral interview questions look at the past.

The advantage is that employers can put all candidates in the same hypothetical situations, and compare their answers.

1. What would you do if you made a strong recommendation in a meeting, but your colleagues decided against it?

2. How you would handle it if your team resisted a new idea or policy you introduced?

3. How would you handle it if the priorities for a project you were working on were suddenly changed?

4. What would you do if the work of an employee you managed didn't meet expectations?

5. What would you do if an important task was not up to standard, but the deadline to complete it had passed?

6. What steps would you take to make an important decision on the job In District Area Sales Manager?

7. How would you handle a colleague you were unable to form a positive relationship with?

8. What would you do if you disagreed with the way a manager wanted you to handle a problem?

9. What would you do if you were assigned to work with a difficult client In District Area Sales Manager?

10. What would you do if you worked hard on a solution to a problem, and your solution was criticized by your team?

11. How would you handle working closely with a colleague who was very different from you?

12. You're working on akey project that you can't complete, because you're waiting on work from a colleague. What do you do?
13. You redlize that an early mistake in a project is going to put you behind deadline. What do you do?

Read More Answers.

Question # 36
Y ou have a project due in one hour but a more important emergency that affects business needs to be fixed immediately, what do you do?

Answer:-

Focus on the issue that impacts the business most first.
Read More Answers.

Question # 37

Tell me about atime when you had to use your presentation skills to influence someone's opinion In District Area Sales Manager?
Answer:-

Example stories could be a class project, an internal meeting presentation, or a customer facing presentation.

Read More Answers.

Question # 38
What is your biggest regret to date and why?

Answer:-
Describe honestly the regretful action / situation you were in but then discuss how you proactively fixed / improved it and how that helped you to improve as a
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et

person/worker.
Read More Answers.

Question # 39
What's been your biggest success to date?

Answer:-

Talk about a story / experience about how you achieved success and be sure to share details on the results and outcome. Have it highlight a strong characteristic such
as |leadership, work ethic and so forth.

Read More Answers.

Question # 40

Describe yourself in three words?

Answer:-

Pick three adjectives but then back up each with areal life story that demonstrates those characteristics.

Read More Answers.

Question # 41
What are three positive characteristics you wish you had?

Answer:-

The key here is to be honest about your wish list but then to describe how you plan on developing or growing those characteristics so that it becomes a reality. For
example, | wish | had a stronger work ethic and | am reading a book right now about how to instill a better discipline around getting work done efficiently.

Read More Answers.

Question # 42
How do you stay up to date with industry?

Answer:-

Discuss how you stay up to date by reading industry specific sites, magazines, and Google / yahoo news. Also make sure you stay up to date by reading the current
news on the company's website.

Read More Answers.

Question # 43
If someone had to say something negative to you, what would they say?

Answer:-

Again, be honest about sharing a story here about someone who may not have gotten along with you in the office here and explain how you were able to fix that
relationship or change your attitude/action to be a better person / coworker.

Read More Answers.

Question # 44
How have you shown yourself to be aleader?

Answer:-

Think about atime where you've rallied a group of people around a cause/ idea/ initiative and successfully implemented it. It could be a small or large project but the
key is you want to demonstrate how you were able to |ead others to work for acommon cause.

Read More Answers.

Question # 45
What type of extracurricular activities are you a part of ?

Answer:-

Discuss the clubs / activities you were in, share a personal story about why you enjoyed it and then describe how it's helped shape you to be who you are today. For
example, | enjoyed rock climbing because it taught me the value of practicing hard at a sport to become skilled in it. | bring this same diligence to my work approach
today aswell.

Read More Answers.

Question # 46
What is your perception of taking on risk?

Answer:-

You answer depends on the type of company you're interviewing for. If it's a start up, you need to be much more open to taking on risk. If it's a more established
company, calculated risks to increase / improve the business or minimal risks would typically be morein line.

Read More Answers.

Question # 47
Describe what a bad work environment would look like to you In District Area Sales Manager?

Answer:-
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There could be a multitude of things to discuss here: Business ethics (wrongdoing), inconsiderate teammates, non-supportive management, a product that does not do
what you're promising customers and so forth.

Read More Answers.

Question # 48
What do you know about our competition?

Answer:-

Make sure you do your research on their competitors. You can find this by going to yahoo finance and click on their competitors (if they are public). From there
research the news on them and go to their websites to understand their positioning on solutions and vision. Y ou can also research local regional companies that are
their competition (if it's a smaller private company on aregional scale) by simply typing in similar product offerings in the Google search followed by the city. Make
sure you know their competitor's vision, products, culture, and how they are differentiated against their competition (and if they're not, how they could be)

Read More Answers.

Question # 49
What's the most rewarding work you've ever done and why?

Answer:-

Companies love it when you discuss how you've made an impact on your teammates, clients, or partners in the business or in school. It should be rewarding because
of the hard work and crestive process that you've put into it.

Read More Answers.

Question # 50
What's the least rewarding work you've ever done and why?

Answer:-

Describe work you've done that you feel doesn't take advantage of your full potential. For example, "I once had to make paper copies for my job and | feel it didn't
take full advantage of my skills. However, it did teach me to be humble in my work and to appreciate a good opportunity when it arose to use my skills"

Read More Answers.

Question # 51
What general trends do you see in our industry?

Answer:-

Examine what's happened in the industry in the last 5 - 10 years and how it's evolved and then look at what both the company and analysts are saying about the future
of that industry in which that company competes in. Read trade magazines/ online sources in that industry as well to make sure you stay up to date on trends.

Read More Answers.

Question # 52
What do you ultimately want to become?

Answer:-

Do you want to be an entry level worker In District Area Sales Manager? Do you want to be a leader? Do you want to be an entrepreneur? Do you want to be a
philanthropist? Do you want to be in middle management? Ask yourself these questions to figure it out.

Read More Answers.

Question # 53
Tell me one thing about yourself you wouldn't want me to know?
Answer:-

Talk about atrait that you would consider aweakness. No need to talk about your deepest darkest secrets here.
Read More Answers.

Question # 54
There's no right or wrong answer, but if you could be anywhere in the world right now, where would you be?

Answer:-

Just be honest about where you'd like to be - you never know - you may end up bonding with the interviewer with the location. However, you want to stress that you
want to work out of the location that you're interviewing for.

Read More Answers.

Question # 55
How would you go about establishing your credibility quickly In District Area Sales Manager with the team?
Answer:-

Fully understand my responsibilities, work hard and exceed expectations, learn as much as possible, help others as much as possible, understand what my teammates
goals and needs are, be on time, and gain a mentor.

Read More Answers.

Question # 56
If selected for this position In District Area Sales Manager, can you describe your strategy for the first 90 days?
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Answer:-
This depends on the job role. Make sure you break it down into
Read More Answers.

Question # 57
What does "thinking outside the box" mean to you?

Answer:-
It means not doing things exactly the same way as everyone else. Y ou've got to challenge the status quo and bring something new to the business.
Read More Answers.

Question # 58
What would you like to avoid completely in your next job In District Area Sales Manager?

Answer:-
Bad business ethics, teammates / managers that are disrespectful / inconsiderate. But of course, this job wouldn't have things like this right?

Read More Answers.

Question # 59
What is the most important quality a supervisor should have?

Answer:-
The ability to inspire/ lead ateam towards one common vision.
Read More Answers.

Question # 60
Why did you select the University ?

Answer:-
Discuss the academic program, the extracurricular program(s), the school spirit, the quality of your peers, and the professors.
Read More Answers.

Question # 61
How much time do you need to join the organization In District Area Sales Manager?

Answer:-

You should be able to join it right away, barring plans you've aready made (family travel, vacation, other obligations). The key is to simply be open in
communication of what's already committed on your schedule. Most companies are accommodating. If they are not, weight the importance of joining that company
Vs. your plans.

Read More Answers.

Question # 62
Areyou aggressive?
Answer:-

If you are, describe it through a story / experience that you had. If you aren't, then explain why you're not. If the job role asks for you to be aggressive/not aggressive
and you're the opposite of it, explain how you would develop that characteristic.

Read More Answers.

Question # 63
In what areas do you think you will need guidance?

Answer:-
Think about what you need to learn going into the job. Skill sets, industry knowledge, relationship building, team dynamics. Which areas are ones you're lacking?
Read More Answers.

Question # 64
When was the last time something upset you at work? What did you do?

Answer:-

Almost everyone has an emotional moment related to work at some point - you're not alone. The key is to learn why you reacted that way and to focus not on the
problem but HOW to resolve it. Another key component is to be aware of your emotional response so that you can learn to control it in the future in acalm way.

Read More Answers.

Question # 65
Tell me about the last time you had to work with someone inside or outside of your department to accomplish agoa ?
Answer:-

Show that you were communicative with that person and that you were able to collaborate effectively in sharing ideas and work tasks. They want to see that you can
be ateam player.

Copyright © https://ww:. G obal Gui del i ne. COM Page 9/ 12


https://globalguideline.com/interviews
https://globalguideline.com/interview/questions/District_Area_Sales_Manager/85847
https://globalguideline.com/interview/question/If_selected_for_this_position___can_you_describe_your_strategy_for_the_first_90_days/368/85847
https://globalguideline.com/interview/question/What_does_thinking_outside_the_box_mean_to_you/378/85847
https://globalguideline.com/interview/question/What_would_you_like_to_avoid_completely_in_your_next_job__/383/85847
https://globalguideline.com/interview/question/What_is_the_most_important_quality_a_supervisor_should_have/386/85847
https://globalguideline.com/interview/question/Why_did_you_select_the_University________/392/85847
https://globalguideline.com/interview/question/How_much_time_do_you_need_to_join_the_organization__/394/85847
https://globalguideline.com/interview/question/Are_you_aggressive/395/85847
https://globalguideline.com/interview/question/In_what_areas_do_you_think_you_will_need_guidance/398/85847
https://globalguideline.com/interview/question/When_was_the_last_time_something_upset_you_at_work_What_did_you_do/417/85847
https://www.globalguideline.com

x District Area Sales Manager Interview Questions And Answers

Read More Answers.

Question # 66
Do you know anyone working with this organization?

Answer:-
It would be great if you did - then you could potentially use them as areferra if they thought highly of you.

Read More Answers.
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About Global Guideline.

Global Guidelineisaplatform to develop your own skills with thousands of job interview questions
and web tutorials for fresher's and experienced candidates. These interview questions and web
tutorials will help you strengthen your technical skills, prepare for the interviews and quickly revise
the concepts. Global Guideline invite you to unlock your potentials with thousands of | nterview
Questionswith Answers. Learn the most common technologies I nterview Questions and Answers.
We will help you to explore the resources of the World Wide Web and develop your own skills from
the basics to the advanced. Here you will learn anything quite easily and you will really enjoy while
learning. Global Guideline will help you to become a professional and Expert, well prepared for the
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